~to

wwmmmﬁm@?ﬁ@
‘Q m&ﬁmﬁﬁf 2] T

o
ﬁ%y @i g09/ 602

whft:. 9oce [ qo /e,

sﬁaqaﬂmﬁawﬁﬁ%ﬁm Q0%

TR whied Rl 06R13R12%

ERAT: SHTerg Tl a TiRTeTs atefiehd T raftad ST UehReTar S T JreRAd HuEhiel
SffHT UH, 3o0t] T H 466 o faUsh! AR SR T Wit dereEh “sfad sfrerg @
TR, R00” TF TEHI B |

Tfesa-
IRt

. CftEw T LIRS (2) 99 R A <sftam e gt FRRE, 067 TR D |
() AT e T A §e |
2. ol fawer T wHeTer 3Tkt wTet e 7 et -

() YT AT ST U, R019% T TS |

(@) “GHEAT T Al A T ST WA T HEIAh AT g AR T
ST FIAT TFEH S |

(M) “frmEer v S e, 20y g e |

() “qTe R T STTeRgen i ShTet ST Te T ST i Je sfreremt
Jeelfiga ATveh! HTfih ATfele T T T e ST Jrgr] o |

(@) oM = 91 T, 09R FEINE Sad AT ™ TH gAY 9T ST
ST FrE U |

@) g dTe SRl JET qe ARl HeATgE THeR AT ST 9T
HEATSTE STHTS IR IUTTH EIEE T S Th dFed Ue |

(®) e T dimeRel Al S weenr i sfifirders s e diern fod
v 9 |

(1) ‘<A ATIe” WIS ST SEERT T AT SHdeTe THB A Tl ST skl
ot o Pt S |

(@) “efiftver et sftan 7T safth T o T AT weee sfATeraTe @ fad are stfir
U] SARFATS THA SIS |

(1) “ERr vl S| UH,300% I GHT 3 SnIfSenl durel st Sifesr gy
T |




(@) TRt POf ATRBAT T SHTAGHT T Iookd YUFHT AT S ST a1
TATHT SIS T e i e o1 G v i enfit stamed wosh st are
e |

(3) “eafoq siurrE” W= Sy qeET T i e s Seera oD
ATt STateriint sftaTIeeh st T8 safia e @k surerg wvr 0 |

gf=se-2
sfirere qur sfivree

TSNS AR IR{H: ¢ ) sffeehed sftaTera oim 7 safer e switfsmer s @om o ot
() SIS ST fdaet
(W) |- &7 fasdwor
() SRl AfE=, ST T T qrar=e AT
(FT) ST SISl AT
(T) STTHAI-R 0T eI AU AT forawor gy miwsnt i afanr e waioor
(R) STRIFTOTCT ST, STHT ITGH (%) STHIITHFT FHISAEE HRT 7 T |
wifaftrer feuquft: awr 3 3 SHISTHERT ShRTSIeh! HATETEHT Tford Sfreie o 1 37

(R) SHATCTERT ST AT SARHT Tl 1T T ST Y=41 B0 51 193 |

(3) shushetr a1 ¥ s dam it sifafies fooofisn smamar soee aor
THHS |

(X)aﬁmmmﬁaﬂmmwnﬁm?aﬂﬁwwﬁq%h|

(%) sfmerer sfmn Uent @@ 3 (a)mewﬁ@?fsﬁaqaﬁmmm‘ﬁww
aTerehl aRE GRTIET sHTeRE aa T |

(&) Sfiwefict sred Sepfehl T /TSl Sepferehl siATeRg qam et st s
g SN AT T8 T T G T |

(o) Sfmehet JuTeft T SIS g3 T sfTerE dEaR T S @ e
YT TS |

A, arelt TN S i sturere T st T s i S e
foraTe T T JuTeft ST ST TR s wre e |




dHTcTEs! g T I@fT: (%) sfmact sfarcras! sfmrgs =y fFafor Tt s T @
S (chehl ST &THAT T AT TTHATeR! ST T T |

T IUEHI(R) HT Sk FU ARGUHT HCQAT T T S sfHTeras! gHaT o siar
freforrr smfom g |

(R) SHTCTE TN 2T =[7aH ST STaTe = 9 e TR qaR 7T 94 | JTal sfa
SfiHT=hT EehHT AW S(THT SFaf Toh Y HTaH T | |

(3) %! Ter9Iy STereerry U 9 W 5 STETIh! FATET Sta ST =T Snsoq
OHT TTRFSFLOT GHET hTOT TS ST (el SATHT URT T |
T U (%) Aot SHTCTEAT 5 JToh L Her T TAT S{THTeE qar T4 SR STTER
TR A TAR T T TcrehT SAThT 9% 7 0 |

() T U STHTCTEEh] S 3T g4 T e SO AT B8 forshl 7 g & |

(3) STTeTE TRST OHT a7 T8 HUAT T R &a: & 79 |

() T ST JehTE® SHATEE-3 FHISH &4 |

(\1) BT T Srarwelt qUah A T a1 STee-y i 7 e |
T T STE T AT (%) T FOeR! T srafes, sess o6 T ST T T
T T STAR sirergahrer ferfor i smifom ge |

() Yoo e Hlh! SThRan sfHTgeh A sTHTCREh! TS Th Wl s1al g
T A T S |

(3) SIS () W1 JAGF U RGUH] HTATI FHSATATE Yo HUHT 9T A fel T
S T BT T Grarwel} qieh k] ST{eeha sHTeeh (oM & U5 TS JRT HTH 19 1T
EEEY
ST HEH M ; (%) st smreras! wrd qun e T it feoqoin sush sTsedres
SIS STgshiaTe SfHTeR dTfefeh! TaR RIS T |
T Y& AT A ¢ (%) AR sTHTeig STl J i aien! sfeTs[ess STH 3 saT aes
forferame i o T SUTSIT QT Ut SHTSIEE TRHT T SHATCREeR SRAT HA ST e
firferatre o ol qur WudeTa suTerg wHdor T qeT sftTeTE gee T i Ya T T e |

(R) STt WY YEeh! UM et STTEET -t sSR! farfer s i T o |

(3) fiwerct STTEEN-U W1 Iecig TRUEHT STedheh! STciash! gHHT JHUTT Hodf TOHT
T+ fafer sfmrgshiame qam wE yfieRter wfiehfast @it i T s |

() sfrwerct SiHTeRg GRaTeT Tt el YA Tal SEHT FH edeh! Fos Wiawd T
FAATE. %000 (%, Teh TIR) FF HIEH 7T 043 |

(%) STEHT () STHISTHRT FsTl TS el siHehel saTel foid Gae T saTeiet siHehen!
HoaTersh Htfel TET G =T TSI &1 |




2R,

IR

Y.

(8) T8 M SAF FU AGUH WOam siqehel smTergsh gra aEifm
SIS il fo aTeeh 3771 F FRferanT aheti faa a1 3 |
S SHTIEeR SR (%) sifider siaTerg Femaedreht ot ae @ o guror de1 wwr
T SftaT Srfer e e Tt st safad woe sfrerg gestimer T we |

() sforehet Fe=Tetsh |iHfcent Tt ford foremar s[ee e e deere T wes
IS BERURIE RS AR RIECRIS IEERRES RER S

(3) Bl YUk SHTCRIES SUGHT (%) SHITSTH JASTTOT &7 ST STafert ush ueeh
v st fodu farerwar sk 21iferen o ot @ yem T Tes |

() Teretear gyespmt SiiReh a1 qof e wraret $1=7 i e o shaehet frerfor
D |
SRPT SAAIE : (%) T3 AHT O AR T TEAFAT SHATTE 5 s dieerd
TS |

() T SftaTeiEh! seTgeh sfiem STt Wi Teht qumT fafer sram Fefo
TS |

(3) =l sltreiEehl ST R et sEtafie ifta sida /o s
afeqer g fufar s sfifies geg woa i F1g sRateTens YAt TS |

Tf=e-3
RGNS 6 G)

. e sl @it I e () SEed giese-: sHifsm @R e e

TG -& STAISTHAT FTTSTTe He T ST Tl fant et 497 7 o |

(}) UEH (%) SHINHR FSGAT FIad FREH T@ a7 6 @
TR EETET |ied UvT 7 0 |
Tted S YT IR U (%) stashel STireRoTse Tt s e sfmmerg
S T |

(R) sfTerhed S(THTCE Tl WUl ST © AT firs SrerermT s & s |

(3) sftweped siHTeRg et T3y 317 sftaTeraent gfad ufd, Sweare sRm, s
STHR TSI RIS ST TG Hralfu 377 S ATSTaew FTIrehor 37 7 e |

(¥) suehcl IUGHT () FHSTHR A9t R v Y= T SHerg
Wﬁﬁ%’qml




..

28,

219,

L.

2R

ECH

R2.

(W) STEHET (%) FHISH fShT ot smreg diHshed SEeaT IS STeAT R
|led Wi wHel e T g TSROt ST SHET 97 B AiedT [ Jeem
TS TelTeh( T J&H TH H3 |

(%) SUCHT (4) Tl Iafer finy wia et suTeiE T=eaT TeUHT 3 siHerE
O Tl TT T3 UTg &7 |

Tiese—¥
fafae

gt faqr: () dweke s fommm w@l miEEe wed wd R
TR ST el IR T 3TeRT 31 @1 a1 STE0E Teararett ST i fasma 7 ars
B |

() STTErFoTETE T SfHTeRd ¥ SuTeiaeh! I1d, G T S9aTe T &0 gor
forarton sfieerer AT o W82 (Website) AT T&] 43 |
W A SirerE fshl T AuTE ;- iener situreraenr 3 qe gier st Terd foe
SR TG FAdT TehITed siifvereirs JoeT ar sferera forshl 1T ars 2+ |
TorEor 91 T st Telisra sfrerg wret anfis freror stgEt-¢ st gtam
ST I HHTH WU U HleT Tt ST 997 7 o |
AT AREA : (2) simehct Tishfaent <fiT I et shiurere grstemT Wit T
! THT © AT i 3 TTRad St AIunT 3t sfaTera driettar aies |

() IURE (%) RIS ATHATHT Tehl SHTCHE A o ehicrsh! AT 431 79 o feifiaa
T Hied T SHHTCRE TTE STFrvdh HF0T ST QU I SRR 4er T |
TG GG a1 9 TH |l : (%) SHoshel Tihd sTerg STo=ies ST 376 74 =TeHt
FTOoT e e St SR T T |

(2) TR W B U sfwretE 3 e T quR g s
STATIHAT ST I STHICRE G T a7 975 T v foT T |
e SR T TTE: (%) Sioehel T s tTTess AT siwrerd S T urs 9 |

(3) et sfmTesh STH weeR i e semieet fufa afa omy g A uf
ST ST (ST i) T uTe 94 |
ISR HId G HIEG : siHewe &, Ui A1 a1 9] J1h a1 Tahet sitargedh fod
sfrcrg forsf et SfRres eEET T AT SR | G wrrerd st
forges |




RR.

3.

R¥.

4.

RE&.

R0,

RER 999 (Future Bonus) it SERT : sfinshel siHTeig st=arfa sharer fetor mef
U T/ ST Al (Bonus Load) T SCHT FEAET RRELY s f& (Future Bonus
Resewe)aﬁwfﬁﬁﬁl
ST YR #IS : TR Tedsh sfiHehshl Taihd sHeraessh! qie= HIS &M TS
T sfiuehet Ufe= g TUH! starerass fosht faraer 1 ure &9 |
Tl TR T A (%) SHTEET ST STEET WU T SYATE @USHT Ieorg STUART
STFETHT ST ST ST T =T TASTROT STUT (o) 3 ufes sftfiraet s s maf
% U TGATTHT FHRT WS S e Gl 37hT T T 7 |

() SYH (%) HT G FU ARG qUaH fHeRg TR 9U afs F9 e
SefeAEen Sftaw e Ed ded e a1 g foeror fausny qfy wwomn sweer e
Toraror wrearan sfifiraes sifecrger v fom an sfifiaer s i 67 gfaren e gis |
QGREH TS ; (%) SaT sfivTere grardt R 20 TS TRUH S |

() St surerE gt fRRET 200¢ oM g e @l weEs @
FefITshT o swo e wif s |
TG R : 7 FERTETeRT STTETT STaeeh 3707 14 AT TR SEaeres
O |
ST T SIRIF : 7 PRI T 53 gRye Semr stoan saveam i st i
st sfereRtor fHfed g1o |




S
wifafirs feoaufient gfer

(Pt 3T ¥ dm wrafoem)

Guidelines on Preparation of Product Approval Technical Note

The Appointed Actuary shall follow the guidance provided in the Table I below in

preparing the Technical Note. While preparing the Technical Note, the Appointed Actuary shall
consider items highlighted under each section in Table 1. However, the details set out in each
section should not be viewed as an exhaustive list of items that need to be addressed in the
Technical Note. The insurer shall provide additional information (if any) in the Technical Note
as per requirement. Any additional information to the Technical Note like surrender value
calculation, pricing calculation, definitions, ete. may be furnished as annexure to the Technical
Note. Furthermore, the Technical Note must be duly signed by the Appointed Actuary as well as
the Principal Officer/Chief Executive Officer in every page and the official seal must also be

marked.
Table 1
S5.No. | Section Description
Headings
l. Name of Life | Name of the Insurer including company’s registration number

Insurer

2. Brand Name | Name of the product that will be used in the sales literature, marketing
of the | brochures and policy document. [This name should not be changed
insurance after launching the product in the market. This name shall appear in all
product returns etc. which would be submitted to Nepal Beema Pradhikaran.]

3. Technical Self-Explanatory
name of the
product

4. New product/ | Please specify if the technical note is for a new product/ amendment to
amendment to | an existing product/ rider benefits.
an existing If the technical note is for the amendments to the existing product,
product/rider | please specify:

BEBEG = The name of the existing product to which the amendment is being
applied
= A high level description of the amendments being proposed
» If the existing product will be replaced/withdrawn once this
amended product is launched
5. Terms and | 1. Must specify whom the product is offered to:
Conditions * Males/Females/All
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= Smokers/Non-smokers/All

= Individuals/Groups/All

= Urban population/Rural population/All
= Standard/ Impaired lives/ All

Must specify whether the product is offered for limited period or
not

Please state:

= Face amount/Basic Sum assured: minimum and maximum
amount

= Riders Sum Assured

» Entry Age: minimum and maximum entry age
= Policy Term: minimum and maximum

= Maximum Maturity Age (if applicable)

*  Mode of Premium Payment

®*  Premium Payment Term

*  Premium: Guaranteed or Reviewable Rates

Products with reviewability clause in the policy: If the insurer aims
to offer premium rates reviewability clause in the product, the
insurer needs to specify the factors that would be taken into account
when determining whether an increase/decrease in premiums is
warranted at the time of the review in the future (Note: Prior
approval from Samiti is required before implementing the revised
premium rates).

General
description of
the Product

This section shall consist of brief description of the product and shall
include:

®  Policy description

= Description of various contingencies under which the benefits
would be payable and how the benefits would be calculated
under each claim event.

= Rider Benefits (if any)
* Definition applicable to policy features and benefits (if
necessary)

Product
Features

This section shall describe the following:
= With or Without Profits
* Non-forfeiture benefits (e.g. Paid up value and Surrender value)

= If product is with profits, how the profits will be distributed:
[Specify whether simple/compound reversionary bonuses,
cash bonuses, terminal bonuses].

* Options specified under the product (e.g. options to increase or




decrease benefits, plan changes)

* Minimum Guarantees available (e.g. Benelfits, cash surrender
values, paid up value, charges, guarantced conversion rates to
annuities at maturity)

= Policy Loan Provisions /The scale of the loan amount available,
if any, should be specified.]

0]

For Group Products, please specily:

= Definition of the group

*  Minimum size of the group

* Conditions for eligibility for membership
= Mandatory or voluntary membership

= Insurable interest for the master policyholder buying the group
cover

* Profit sharing mechanism (if any)

8. Target Market | This section shall explain the target market for which the product is
designed. Please provide a brief description of market research
conducted to understand the suitability, viability and sustainability of
the proposed product to the target market.

9. Distribution This section shall describe various distribution channels that will be

Channel used for distributing the product.

10. Underwriting | This section shall describe underwriting approach that will be adopted
for the different segments of the target market and how the insurer aims
to assess various risks (e.g. anti-selection and risk of non-disclosures).

1. Revivals/ This section shall describe the general approach adopted by the insurer

reinstatements/ | for revivals/ reinstatements/ policy changes/ alterations.
policy
changes/
alterations
12. Pricing 1. This section shall include pricing assumptions (as per the nature of
Assumptions the product):

= Rates of mortality, morbidity, etc.

= Lapse rates/ policy termination rates

= Commission scales

= Expenses split into first year and renewal expenses
= Rate of inflation

= Claim expense

= Service Fee

= Rate of Interest

= Bonus rates (bonus loadings assumptions in case of with-profits

9
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policies)

If multiple channels are to be used, please indicate the expected
preportions of business sold by each sales channel.

The charges, if any, towards the cost of providing option

For Non-Economic Assumptions, the following details shall be
provided:

Rationale of using a particular proportion of mortality/morbidity
base tables. Rationale should be supported by a recent mortality/
morbidity experience analyses for similar types of products. If
such analysis is not available, please provide explanation for the
lack of analysis. Please note the claim analyses should be based
on credible experience rather than simply looking at claims
ralios over a year.

Please justify the assumptions used.

If foreign demographic base table or reinsurance risk rates are
used for morbidity incidence rates:

1. Please provide justification on the adjustment applied to
convert the foreign/ reinsurance incidence rates to local
incidence rates (i.e. explanation of the appropriateness of the
loading applied to the base table).

it.  Please explain why is it appropriate to use only age-adjusted
rates, when the underlying base table is split by age, gender,
select/ultimate period? Please explain the implications of
over-reporting and under-reporting in certain categories.
Also, please explain how age-adjusted rates have been
derived.

Expenses: Please provide rationale for using particular level of

expenses. This should be supported by recent expense analyses

conducted by the insurer.

Please explain whether any of the above assumptions should

vary by different distribution channels.

Please briefly explain how the insurer plans to allow for the

nherent risk and uncertainty in the proposed product pricing

(i.c. risk margin),

13. Premium Please include premium table, including the premium calculation
Table formulae, for the proposed product. Separate premium table shall be
presented for the rider benefits.
14. Exclusions Please specify the exclusion assumed in the product.
15. Surrender Please provide the formula/ formulae that the insurer intends to use for
Value the calculation of surrender values.

calculation (if

10




applicable)

16. Reinsurance This section shall briefly describe the reinsurance arrangements. The
(il applicable) | retention limit should be indicated. The name of the reinsurer and the

terms of reinsurance (premiuim rates, commissions, ¢tc.). Any recapture
provisions should also be described.

17. Certification The certification shall be done by the Appointed Actuary of the life
insurer and counter signed by Principal Officer as per below: -
I certify that I have been supplied with the details for proposal of new
product / Rider: [market name:] of my insurer: [name of insurer], and
the premium rates, terms and conditions are workable, sound and fair to
the policyholders, and that I have complied with the requirements of the
Insurance Act, Rules, and the directives in this regard to design of the
product/rider. I also draw attention of the insurer to respond on the
following before offering for sale to the public:
(Signature)
Name of Actuary:
Fellow of __ (name of professional body) o
Membership No.
COP No., if any.
Place:
Date:
Countersigned by:
I agree with the recommendations of the Appointed Actuary.
(Signature)
Name of CEO
[Stamp of Insurer]
Place:
Date:
While certifying the Technical Note, the following details of Appointed
Actuary shall'be fumished:
= Name of the actuarial professional body
= COP nimber
. Memb(érship Number
= Date and place -

18. Requirement The Board of the insurer shall provide the following information (one

for the Board

11




of the insurer | or two pages would suffice):
1. Purpose of the new/amended product and market research carried
out:
* What is the key purpose of introducing the new product?
= It the proposed product is a variation of an existing product —
what are the value-added features?
* Please describe how the product has been designed to meet the
customers’ needs, deliver the intended benefits and value for
money?

NI

What are the key risks of the proposed product and how does the
insurer plan to manage or mitigate these risks?

3. What does the insurer expect the business mix and volume to be
during the first year of the product launch?

4. What does the insurer plan to do if expected volume is not met
within the first year of the product launch?

12
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2. gﬁ?‘ﬂ g 133%%41 (Accidental Death Benefit (ADB) )
3. STIRAAT YIHT (Disability Benefit)

3. Eﬁﬂw et gﬁm (Premium Waiver Benefit)

¥ ETaeh U grsreft 9Leh Il (Critical Hlness Rider)

w. Torfen @t gﬁm (Funeral Expense Benefit)

&. AT Wgﬁm (Monthly Income Benefit)

9. 3 YT FANER
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A) Coverage

As a minimum, the Critical Illness Rider must cover:

1. Cancer

2. Heart Attacks

3. Strokes

4. Other illnesses recognized as critical illness by the concerned authorities and relevant in

the context of Nepal.

B) Underwriting

The insurer shall furnish the following information along with the rider documents for approval
of Cl rider.

1) The qualification of CI Underwriter, which demonstrates their medical knowledge.

2) Details of external Medical Officer.

3) Non-Medical underwriting limits for CI business.

4) Additional training or information that will be provided to different distribution
channels. (e.g. CI guide book provided to agents who sell CI policies to ensure they
provide good quality advice to customers in terms of: explaining medical terms very
clearly and how definition of CI condition will be met; being able to compare CI
conditions from different insurers, etc.)

5) If CIRider is available in similar products, provide data regarding the number of non-
disclosure cases that the insurer has identified during the underwriting stage in a year
(please include the proportion as the percentage of total underwritten cases) and their
impact (e.g. no change in underwriting decision or cases being rated which otherwise
wouldn’t have been).

C) Claims Management

1. For the assessment of Critical Illness Rider claim:

* Please specify the qualification of CI Claim Assessor, which demonstrates their medical
knowledge.

* Details of training that the claim assessors go through to keep up to date with the medical
advancement with regards to diagnosis and treatments (e.g. reclassification of medical
conditions).

* Details of external Medical Officer (if any).

2. Please specify the number of non-disclosure cases that the company has identified during the
claim stage in a year (please include the proportion as the percentage of total claims
submitted) and their impact (e.g. no change in claim payment amount or claims being
declined which otherwise wouldn’t have been).

15
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A) Surrender Value Calculation for Endowment Plan

Step I - Paid Up Sum Assured
Paid Up Sum Assured = No. of Premium Paid (in years) * Sum Assured
Total No. of Premium Payable (in years)

Step 11 - Vested Bonus
Vested Bonus = No. of completed period in months™ * Sum Assured * Bonus Rate
1000 * 12
+ Should reflect the number of completed period in months till the policy lapse date in case of
surrender of lapsed policies.
Step 111 - Paid Up Value
Paid Up Value = Paid Up Sum Assured + Vested Bonus

Step IV - Surrender Value Factor (S.V.F)
Surrender Value Factor (S.V.F) = 1000
(1.06)""!
Where, n = Date of maturity - Date of surrender
(i.c., complete years only)

Step V - No. of Complete Months
No. of Complete Months = Date of Surrender- Last Policy Anniversary

@THTerE qwqu qeudl fAfd - drererm @wdur e st
Step VI - Monthly Adjustment Factor (M.A.F)

Monthly Adjustment Factor (M.A.F) = 1+ 0.5 % of complete months i.c. (Date of Surrender —
Date of Last Policy Anniversary)

Step VII - Surrender Value
Surrender Value = Paid Up Value * S.V.I' * MLA.F.

1000

16



B) Surrender Value Calculation for Anticipated Endowment Plan

Step I - Paid Up Sum Assured (PSA)

Paid Up Sum Assured (PSA)= No. of Premium Paid (in years) * Sum Assured
Total No. of Premium Payable (in years)

Step 11 - Vested Bonus
Vested Bonus = No. of completed period in months” * Sum Assured * Bonus Rate
1000 * 12

First Paid Up Sum Assured (PSA ) Fixed Percentage for First Payment x PSA
Second Paid Up Sum Assured (PSA») Fixed Percentage for Second Payment x
PSA Third Paid Up Sum Assured (PSA3) = Fixed Percentage for Third Payment x PSA
Paid Up Sum Assured for n years (PSA,) Fixed Percentage for n™ Payment x PSA

Il

Il

+Should reflect the number of completed period in months till the policy lapse date in case of
surrender of lapsed policies.

Step 111 - Surrender Value factor (S.V.F)
Surrender Value Factor (SVF,) = 1000
(1.06)™!

where, n (i.e. complete years only) means:-
1. for Partial Payment: Date of Partial Payment - Date of Surrender (e.g.
SVF1 is the SVF for remaining years from the date of surrender to first
partial payment date and so on).
. If the date of surrender is after the date of partial payment (i.e. n < 0),
then SVF =1 and MAF =1.
iii.  for Vested Bonus: Date of maturity - Date of surrender

Step 1V- Monthly Adjustment factor (M.A.F)
Monthly adjustment factor (M.A.F) = 1+ 0.5% of No. of Complete Months, i.c. (Date of
Surrender —Date of Last Policy Anniversary)

Step V - Surrender Value

PSA, * SVF, * MAF PSA2 * SVF2 * MAF PSA3 * SVF3 * MAF
Surrender Value = 1000 + 1000 + 1000
+ PSAn * SVFn * MAF +  Vested Bonus * SVFn * MAF - Partial Payment if Any
1000 1000
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Table -1 Table -2
Surrender Value Factor (S.V.F) Monthly Adjustment Factor (M.A.F.)
Period (n) (S.V.F) Months (MAF.)
0 943.40 0 1.000
1 890.00 1 1.005
2 839.62 2 1.010
3 792.09 3 1.015
4 747.26 4 1.020
5 704.96 5 1.025
6 665.06 6 1.030
7 627.41 7 1.035
8 591.90 8 1.040
9 558.39 9 1.045
10 526.79 10 1.050
11 496.97 11 1.055
12 463.84
13 442 30
14 417.27
15 393.65
16 371.36
17 350.34
18 330.51
19 311.80
20 294.16
21 277.51
22 261.80
23 . 246.98
24 233.00
25 219.81
26 207.37
27 195.63
28 184.56
29 174.11
30 164.25

C) Surrender Value Calculation for Single Premium Plan

e Eighty percent of insurance premium and bonus earned after the completion of 3 years
from the issue of insurance policy

e Eighty five percent of insurance premium and bonus earned after the completion of 4
years from the issue of insurance policy

¢ Ninety percent of insurance premium and bonus earned after the completion of 5 years
from the issue of insurance policy
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A) The insurer shall include following information in minimum while preparing the

financial projection for three years.

1) Expecied new business volume for next three years, also split by distribution channel (if
applicable)

2) Resuits of sensitivity analysis of key assumptions

3) Profit margin

4) Profit test

5) Return on Investment

6) New business strain
B) If an insurer wishes to offer riders/add-ons along with a basic life insurance product, he must
furnish the financial projections along with sensitivity analysis in respect of each riders/add-ons
separately. Also, it would be necessary to furnish the financial projections when the same rider is
offered along with other products.
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